foreign military sales handbook

foreign military sales handbook serves as an essential guide for understanding the complex processes
involved in the transfer of defense articles and services between the United States and foreign
governments. This comprehensive resource outlines the legal, procedural, and regulatory frameworks
governing foreign military sales (FMS), ensuring that all parties involved adhere to established policies
and guidelines. The handbook covers critical topics such as eligibility criteria, contract administration,
financial management, and compliance with U.S. export control laws. For defense contractors,
government officials, and international partners, the foreign military sales handbook provides clarity
and direction to facilitate successful transactions. This article delves into the key components of the
handbook, explaining its structure, core principles, and operational procedures. The discussion will also
highlight the roles of various agencies, the documentation required, and best practices for managing

foreign military sales efficiently.
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Overview of Foreign Military Sales

Foreign Military Sales (FMS) is a program managed by the U.S. Department of Defense that facilitates
the sale of defense articles and services to foreign governments and international organizations. The
foreign military sales handbook serves as a foundational document outlining how these sales are
conducted under strict oversight to support U.S. national security and foreign policy objectives. FMS
enables allies and partners to acquire military capabilities while ensuring interoperability with U.S.

forces and adherence to legal restrictions.

Purpose and Scope of the FMS Program

The primary purpose of the FMS program is to strengthen international partnerships by providing
authorized foreign governments with access to U.S. military technology, equipment, training, and
logistical support. The program covers a wide range of defense products, including aircraft, naval
vessels, weapons systems, and support services. The foreign military sales handbook details the

scope of eligible sales and the mechanisms for managing these transactions effectively.

Benefits of Foreign Military Sales

FMS offers numerous benefits to both the United States and partner nations, such as:

Promoting interoperability and military collaboration.

Supporting U.S. defense industry growth through international sales.

Enhancing global security by equipping allies with reliable defense systems.

Ensuring compliance with U.S. laws and international agreements.

Providing transparency and accountability in defense exports.



Legal and Regulatory Framework

The foreign military sales handbook thoroughly explains the legal and regulatory environment that
governs all FMS transactions. These regulations ensure that sales align with U.S. national interests

and international obligations while preventing unauthorized transfers.

Key Legislation Governing FMS

Several laws and regulations underpin the FMS program, including the Arms Export Control Act
(AECA), the Foreign Assistance Act (FAA), and the International Traffic in Arms Regulations (ITAR).
The handbook clarifies how these statutory provisions dictate eligibility, approval processes, and

restrictions on defense exports.

Policy Directives and Oversight

The Department of Defense, the State Department, and Congress provide policy guidance and
oversight to ensure that FMS activities comply with U.S. foreign policy goals. The foreign military sales
handbook discusses the roles of entities like the Defense Security Cooperation Agency (DSCA) and

the Congressional committees responsible for reviewing significant sales.

FMS Process and Procedures

Understanding the procedural steps in the FMS program is vital for participants to navigate the system
efficiently. The foreign military sales handbook outlines each phase from initial request to final delivery

and support.



Request for Assistance and Case Development

The process begins with a foreign government submitting a Letter of Request (LOR) for defense
articles or services. The U.S. government reviews the LOR, assesses feasibility, and develops a Letter
of Offer and Acceptance (LOA) that formalizes the sale. The handbook details the necessary

documentation and timelines involved in this stage.

Contract Implementation and Execution

Once the LOA is signed, contract administration kicks off, including procurement, production, and
delivery of the defense items. The handbook describes program management practices, quality

assurance, and logistics support essential to fulfilling FMS agreements.

Post-Delivery Support and Case Closure

After delivery, ongoing training, maintenance, and support services are provided to the recipient. The
foreign military sales handbook also addresses procedures for case closure, audits, and reporting

requirements to ensure accountability.

Roles and Responsibilities

The foreign military sales handbook clarifies the roles and responsibilities of various stakeholders

involved in the FMS program, ensuring coordinated efforts and effective communication.

U.S. Government Agencies

Key agencies such as the Defense Security Cooperation Agency (DSCA), Military Departments, and
the State Department play significant roles in policy formulation, case management, and export

licensing. The handbook explains the functions of these entities in supporting the FMS process.



Foreign Governments and End-Users

Foreign buyers are responsible for submitting valid requests, providing funds, and complying with U.S.
regulations. The handbook highlights the importance of end-use monitoring and adherence to agreed

terms to prevent misuse or unauthorized transfer of defense articles.

Defense Contractors and Industry Partners

Contractors supplying defense equipment and services must comply with contractual obligations and
export control requirements. The foreign military sales handbook provides guidance on industry

participation, reporting, and coordination with government agencies.

Financial and Contract Management

Effective financial oversight and contract management are critical components outlined in the foreign

military sales handbook to ensure transparency and fiscal responsibility.

Funding and Payment Mechanisms

FMS cases are funded through direct payments, advance deposits, or foreign military financing (FMF)
grants. The handbook discusses funding arrangements, cost recovery principles, and billing

procedures that govern financial transactions.

Budgeting and Cost Estimation

Accurate budgeting and cost estimation are essential for successful case management. The handbook
details methods for estimating costs, managing price adjustments, and handling unforeseen expenses

during contract execution.



Audit and Financial Reporting

Regular audits and financial reporting ensure compliance with federal regulations and proper use of
funds. The foreign military sales handbook outlines reporting requirements and the role of auditing

agencies in maintaining accountability.

Compliance and Export Controls

Compliance with export control laws and regulations is a cornerstone of the foreign military sales

handbook, aimed at safeguarding sensitive technology and maintaining international security.

International Traffic in Arms Regulations (ITAR)

The handbook provides in-depth coverage of ITAR, which regulates the export of defense articles and

technical data. It explains licensing requirements, restrictions, and penalties for violations.

End-Use Monitoring and Enforcement

To prevent unauthorized use or diversion, the foreign military sales handbook emphasizes the
importance of end-use monitoring programs. It describes enforcement actions, compliance audits, and

corrective measures that may be applied if violations occur.

Security and Safeguarding Measures

Protecting classified and sensitive information is critical in FMS transactions. The handbook outlines
security protocols, personnel clearances, and safeguarding techniques required throughout the sales

process.



Frequently Asked Questions

What is the purpose of the Foreign Military Sales (FMS) Handbook?

The Foreign Military Sales Handbook provides comprehensive guidance on the procedures, policies,
and responsibilities involved in the sale of defense articles and services to foreign governments

through the U.S. Department of Defense's FMS program.

Who should use the Foreign Military Sales Handbook?

The handbook is intended for U.S. government personnel, defense contractors, and foreign
government representatives involved in the FMS process to ensure compliance with regulations and

facilitate efficient transactions.

What topics are covered in the Foreign Military Sales Handbook?

The handbook covers key topics such as the FMS process overview, case development, contracting

procedures, financial management, export controls, and post-delivery support.

How does the Foreign Military Sales Handbook address compliance

with U.S. export control laws?

The handbook outlines the necessary steps and requirements to ensure that all FMS transactions
comply with U.S. export control laws such as the Arms Export Control Act (AECA) and International

Traffic in Arms Regulations (ITAR).

Where can one access the latest version of the Foreign Military Sales

Handbook?

The latest version of the Foreign Military Sales Handbook is typically available through official U.S.
Department of Defense websites, such as the Defense Security Cooperation Agency (DSCA) or the

Defense Institute of Security Assistance Management (DISAM).



Additional Resources

1. Foreign Military Sales Handbook: A Comprehensive Guide

This handbook provides an in-depth overview of the Foreign Military Sales (FMS) program, detailing
the processes, regulations, and policies governing international defense sales. It covers the roles of
various U.S. government agencies and offers practical guidance for contractors and foreign buyers.
The book is ideal for military personnel, government officials, and industry professionals involved in

defense trade.

2. Understanding U.S. Defense Export Controls and FMS

Focused on export controls, this book explains the legal frameworks that regulate the sale of defense
articles and services to foreign governments. It highlights the relationship between the International
Traffic in Arms Regulations (ITAR) and the FMS program, offering case studies to illustrate compliance

challenges. Readers gain insight into navigating complex regulatory environments effectively.

3. Managing Foreign Military Sales Contracts: Best Practices

This title serves as a practical manual for managing and administering FMS contracts from initiation
through closeout. It outlines the key responsibilities of program managers, contracting officers, and
logistics personnel. The book also addresses common pitfalls and recommends strategies to ensure

successful international defense sales projects.

4. International Defense Procurement and Foreign Military Sales

Designed for policymakers and defense acquisition professionals, this book explores the strategic and
economic implications of international defense procurement. It examines how FMS fits within broader
foreign policy objectives and defense cooperation initiatives. The analysis includes trends in global

arms sales and their impact on U.S. national security.

5. The Role of the Defense Security Cooperation Agency in FMS

This publication details the mission and functions of the Defense Security Cooperation Agency (DSCA)
in administering the Foreign Military Sales program. It covers DSCA’s coordination with the
Department of Defense, State Department, and foreign partners. The book provides insights into policy

development, training, and support services that facilitate FMS transactions.



6. Legal Aspects of Foreign Military Sales: Compliance and Risk Management

Addressing the legal dimension of FMS, this book reviews statutory requirements, international
agreements, and compliance issues. It offers guidance on mitigating risks related to fraud, corruption,
and export violations. Legal professionals and compliance officers will find valuable tools for ensuring

adherence to U.S. and international laws.

7. Financial Management in Foreign Military Sales

This book focuses on the financial processes underpinning the FMS program, including budgeting,
pricing, and payment mechanisms. It explains the use of Trust Funds and Letters of Offer and
Acceptance (LOA) in facilitating transactions. The book is a resource for financial managers and

auditors involved in defense sales financing.

8. Foreign Military Sales Logistics and Support

Dedicated to the logistics and sustainment aspects of FMS, this title covers supply chain management,
maintenance, and training support for foreign military customers. It discusses the challenges of
delivering and supporting complex defense systems internationally. The book is essential for logistics

officers and contractors engaged in FMS support activities.

9. Case Studies in Foreign Military Sales: Lessons Learned

Through detailed case studies, this book examines successes and failures in the execution of FMS

programs. It highlights critical factors influencing outcomes, such as cultural considerations, contract
management, and interagency coordination. Readers gain practical lessons that can improve future

foreign military sales endeavors.
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foreign military sales handbook: Foreign Military Sales Customer Financial Management
Handbook (Billing) Defense Institute Defense Institute of Security, Defense Finance Defense Finance
and Accounting Service, 2015-01-09 The Foreign Military Sales (FMS) Customer Financial
Management Handbook (Billing) is intended to provide an explanation of the financial aspects of the
U.S. foreign military sales program, with emphasis on Foreign Military Sales billing and reporting.
This publication describes how the Foreign Military Sales financial system works and, in many
instances, delineates why this financial system is designed to function as it does. While the U.S.
Department of Defense (DoD) is always receptive to suggestions to improve Foreign Military Sales
financial procedures, readers of this publication should observe that many such procedures are
followed because of legal requirements contained in U.S. Public Law. As a result, DoD very often has
little flexibility in the financial administration of the Foreign Military Sales Program. This publication
does not take precedence over officially published U.S. government directives, instructions, or
manuals and is intended as a guide only. Additionally, this publication goes to press in a time of
dynamic changes in the security assistance arena. Some changes may even occur while this
handbook is being printed.

foreign military sales handbook: Foreign Military Sales Customer Supply System Guide ,
1980

foreign military sales handbook: Foreign Military Sales (FMS) Case Reconciliation and
Closure Manual (RCM) Department of Defense, Director Defense Security Cooperation Agency,
2013-01-18 This manual is issued under the authority of the Department of Defense. If guides the
reconciliation and closure of Foreign Military Sales (FMS) cases. It is designed to be particularly
relevant to country managers, case and line managers, financial managers, budgeting, accounting
and closure specialists, policy staff and those responsible for ensuring FMS systems thoroughly
complement the policies and procedures described within. It is also intended to help FMS
purchasers. DoD 5105.65-M

foreign military sales handbook: FMS Customer Financial Management Handbook (Billing) ,

foreign military sales handbook: Foreign Military Sales , 1988

foreign military sales handbook: Foreign Military Sales Customer Supply System Guide
United States. Naval Supply Systems Command, 1979

foreign military sales handbook: Foreign Military Sales Harvey G. Sherzer, 1992

foreign military sales handbook: Saudi Arabia King Handbook - Strategic Information and
Developments IBP, Inc., 2013-08 2011 Updated Reprint. Updated Annually. Saudi Arabia King
Handbook

foreign military sales handbook: Foreign Military Sales Financial Management Manual
United States. Assistant Secretary of Defense (Comptroller), 1986

foreign military sales handbook: Monthly Catalog of United States Government Publications ,
2004

foreign military sales handbook: Monthly Catalog of United States Government
Publications United States. Superintendent of Documents, 1966

foreign military sales handbook: The Handbook of the Law of Visiting Forces Dieter Fleck,
2018 The legal position of visiting forces transcends domestic and international law and is of
growing importance in our increasingly globalized and insecure world. 'In area' and 'out of area'
operations, both for the purpose of establishing and maintaining peace and in connection with the
conduct of other military operations and training, are likely to become more frequent for a variety of
reasons. Finding where the applicable law places the balance between the interests, sensitivities and
needs of the host state and the requirements, often practical in nature, of the visiting force is a key
objective in ensuring that the relationship between hosts and 'guests' is and remains harmonious. All
of this must be achieved in an increasingly complex legal environment. This fully updated second
edition of The Handbook of the Law of Visiting Forces addresses the issues surrounding visiting
forces and provides a full overview of the legal framework in which they operate. Through an




analysis of jurisprudence and historical developments, it offers a comparative commentary to the
UN, NATO, and other SOFA rules. The Handbook then continues its analysis through cases studies
of visiting forces in key countries, including a fully updated chapter on Afghanistan that considers
the various stages of the conflict, before offering conclusions on the current state of the law and its
likely future development.

foreign military sales handbook: How to Conduct Foreign Military Sales: the United States
Guide William H. Cullin, 1983

foreign military sales handbook: TAGS/terms United States. Department of State, 1988

foreign military sales handbook: Security Assistance Management Manual United States.
Defense Security Assistance Agency, 1984

foreign military sales handbook: Government Contracts Reference Book CCH
Incorporated, 2007-11-20

foreign military sales handbook: International Business Handbook Lorraine A. Underwood,
1988

foreign military sales handbook: Monthly Catalogue, United States Public Documents ,
1994-02

foreign military sales handbook: Foreign Military Sales Customer Supply System Guide (Fms
Customer Guide) U. S. Naval Supply Systems Command, 2018-03-20 Excerpt from Foreign Military
Sales Customer Supply System Guide (Fms Customer Guide): Revised 1 October 1979 General
Information Classified Material Requisitioning Procedures Areas of Special Interest chapter 6. About
the Publisher Forgotten Books publishes hundreds of thousands of rare and classic books. Find more
at www.forgottenbooks.com This book is a reproduction of an important historical work. Forgotten
Books uses state-of-the-art technology to digitally reconstruct the work, preserving the original
format whilst repairing imperfections present in the aged copy. In rare cases, an imperfection in the
original, such as a blemish or missing page, may be replicated in our edition. We do, however, repair
the vast majority of imperfections successfully; any imperfections that remain are intentionally left
to preserve the state of such historical works.
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